About Jennifer: While at university Jennifer unexpectedly became a business-
person when she bought a cosmetic teeth-whitening franchise. She branched out,
successfully branded herself as the Teeth-Whitening Princess, and loved the freedom
that came with being her own boss. Five years later Jennifer was introduced to Nu
Skin through Catherine Freeman, who owned the teeth whitening company. At first
she thought the opportunity was too good to be true, but curiosity got the better of
her and she tried some of the products, which cleared up her acute acne. Jennifer at-
tended the Nu Skin European Convention in Budapest and fell in love with the
people and lifestyle, and she has since had no doubt that Nu Skin is her vehicle to
reach success and build a global business. It is Jennifer’s dream to give back to chil-
dren in underprivileged communities through physical activity and games.

- What advice would you give to a brand new person? If you are given an opportunity - take it! Just jump
in, and learn as you earn. If you know anyone with skin and you are able to talk then you can do this business.
It | can do it, then anybody can.

- Why do you think the future for network marketing is bright? | know many people have mixed views
on network marketing, my advice is to just give it a go, it really is life changing. That's if you'll let it. More and
more people are looking for a part-time job, or a way to earn additional money. The future for us at Nu Skin is
especially bright thanks to the trend of anti-ageing. After all, nobody wants to look older or feel less healthy.

Random Trivia: People who follow rules miss out on all the fun. | once used the fire stairs of a building to
climb to the roof for a better view. And | did it in my super high heels, of course.

“You don't lead by pointing and telling people some place to go. You
lead by going to that place and making a case.” - Ken Kesey



